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CarMax thinks it has some
answers to the auto industry’s
affordability crisis: lower
prices for used cars, more
older, higher-mileage vehicles
for sale, and an increased ap-
petite for customers with less-
than-stellar credit.
Investors, however, remain

skeptical that the nation’s
largest used-car retailer can
rejuvenate its stagnant busi-
ness while cutting costs at the
same time.
CarMax’s shares fell $7.42,
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or more than 15%, on Tuesday,
closing at $41.66.
The selloff came despite

CarMax’s fiscal fourth-quar-
ter results meeting or ex-
ceeding Wall Street expecta-
tions for same-store sales
and revenue. CarMax said it
would pause share buybacks
to preserve cash for its turn-
around plan.
“Investors are likely con-

cerned about the costs to re-
turn the business to growth,
particularly given the pause in
share repurchases,” William
Blair analyst Sharon Zackfia

said in a note Tuesday.
CarMax, which just hired

hotel veteran Keith Barr to
lead a digitally-focused turn-
around, said Tuesday that its
in-house finance arm was
finding that all but the most
creditworthy car shoppers
were struggling with high
prices and loan payments.
According to Experian, the
average monthly payment for
a used car was $532 last year.
“They certainly are feeling

the stress of affordability, in-
flation, etc.,” Jon Daniels, who
leads CarMax Auto Finance,

said of buyers.
One way CarMax has ad-

justed is by increasing its mix
of older, higher-mileage
“value” vehicles.
These cars represent about

35% of CarMax’s inventory, up
from the less than 20% they
did 10 or 15 years ago, execu-
tives said.
“This year we have abso-

lutely increased our sales of
older cars to meet the cus-
tomer where they want to be
met on affordability,” finance
chief Enrique Mayor-Mora
said on the company’s earn-

Anthropic has appointed
Vas Narasimhan, chief execu-
tive of Swiss pharmaceutical
company Novartis, to its
board of directors, its second
new board addition in recent
months.
The company is strengthen-

ing its board as it eyes an ini-
tial public offering, potentially
as soon as this year, and as it
expands its enterprise push
into healthcare. The developer
of the Claude chatbot added
Chris Liddell, the former Mi-
crosoft and General Motors
executive, to its board in Feb-
ruary.
The healthcare sector is a

priority for Anthropic. It has
already partnered with Eli Lilly,
Novo Nordisk and Genmab with
the aim of shortening drug de-
velopment life cycles.
Anthropic co-founder Dan-

iela Amodei said in that
Narasimhan had overseen the
development and approval of
more than 35 novel medicines
in “one of the most regulated
industries.”
Anthropic announced sev-

eral new features in January
tailored to healthcare provid-
ers, insurers and health tech
companies.
It also expanded Claude’s

capabilities in life sciences to
better assist with clinical trial
management and regulatory
operations.
Earlier this month, An-

thropic acquired biotech
startup Coefficient Bio, ac-
cording to a person familiar
with the matter. The Informa-
tion earlier reported on the
deal talks.
“AI is accelerating solutions

to some of the hardest scien-
tific challenges, from deepen-
ing our understanding of dis-
ease biology to designing
better medicines,” Narasimhan
said.
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ings call.
Asked whether tensions in

the Middle East might have an
impact on CarMax’s year-over-
year growth goals, Mayor-
Mora said the company is “fo-
cused on what we can control.”
“In the month of March,

the industry, actually sup-
ported by a pretty strong tax
season, was pretty healthy,”
he said. “I do think it’s some-
thing that we need to watch
between inflationary pres-
sures, between what has now
been, on record, the lowest
consumer sentiment.”
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Investors Skeptical About CarMax Strategy

Amazon.com is buying sat-
ellite operator Globalstar in a
deal the companies estimated
at about $10.8 billion, seeking
to build a business providing
consumer smartphones with
satellite internet connections.
The deal would give Ama-

zon’s Leo satellite venture a
boost as it vies with SpaceX’s
dominant Starlink network.
The Elon Musk-controlled sat-
ellite business has been
launching satellites designed
to connect consumer devices
and signing agreements with
mobile carriers.
A big factor in the deal is

Globalstar’s control over spec-
trum resources, which Ama-
zon could use to provide satel-
lite links to smartphones.
Those wireless assets would
enable a plan from Amazon to
deploy its own direct-to-de-
vice satellite fleet beginning in
2028, subject to telecom regu-
lators’ approval.
Amazon’s Leo has more

than 200 satellites so far, and

the company has secured per-
mission to deploy more than
7,000 broadband satellites.
Amazon didn’t specify Tues-
day how many direct-to-de-
vice satellites it plans to
launch over time.
SpaceX’s overall Starlink

fleet numbers around 10,000
operational satellites, and the
company plans to launch
thousands more in the years
ahead. Starlink has deployed
more than 650 satellites dedi-
cated to providing connections
to cellphones as of the end of
last year, connecting more
than 12 million people, accord-
ing to the company.

Globalstar operates a net-
work of satellites and in re-
cent years has provided Apple
with satellite links to support
features for iPhones. Apple’s
service allows users to send
text messages, call emergency
assistance and seek roadside
help in areas where cellphone
service isn’t available.
Amazon said Tuesday that

it has agreed to a deal with
Apple to power satellite ser-
vices for its iPhone and Apple
Watch and to work together
on future satellite services us-
ing Leo’s growing network.
Globalstar has separately been
working with Canadian satel-

lite maker MDA Space to de-
velop new satellites that
Globalstar would own, with
capacity dedicated to Apple.
Globalstar’s global spectrum

rights became more valuable
as SpaceX and Apple began
more aggressively using satel-
lite links to connect phones.
Connecting cellphones

through satellites is still a na-
scent market. Most consumers
who live in urban areas get
links through traditional tele-
com providers. Carriers that
have struck satellite-to-smart
phone deals have promoted
them as ways for consumers
to always have some degree of

internet connectivity in re-
mote areas.
“T-Satellite connects you

where towers can’t,” T-Mobile
says of its offering through
Starlink.
Texas-based SpaceX has

struck its own deals to bolster
its satellite-to-cell phone am-
bitions, committing more than
$20 billion in cash, stock and
debt commitments to acquire
wireless resources from Echo-
Star in separate agreements.
SpaceX has used the com-
pany’s fleet of Falcon 9 rock-
ets to build Starlink into the
biggest satellite fleet in his-
tory.
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Amazon in Deal to Buy Globalstar
The tech giant is
doubling down in
satellite race with
Elon Musk’s SpaceX

Amazon’s logo is displayed on a rocket at the company’s Leo
display booth at a trade show in Las Vegas earlier this year.
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Discover this spectacular 6½-carat
green treasure from Mount St. Helens!

For almost a hundred years it lay dormant. Silently building
strength. At 10,000 feet high, it was truly a sleeping giant.

Until May 18, 1980, when the beast awoke with violent force and
revealed its greatest secret. Mount St. Helens erupted, sending up a
80,000-foot column of ash and smoke. From that chaos, something
beautiful emerged… our spectacular Helenite Necklace.

Helenite is produced from the heated volcanic rock of Mount
St. Helens and the brilliant green creation has captured the eye
of jewelry designers worldwide. Today you can wear this
massive 6½-carat stunner for only $99!

Make your emeralds jealous.OurHelenite Necklace
puts the green stone center stage, with a faceted
pear-cut in luxurious gold finished setting. The
explosive origins of the stone are echoed in
the flashes of light that radiate as the piece
swings gracefully from its 18" luxurious
gold-finished chain. Today the volcano sits
quiet, but this unique piece of American

natural history
continues to
erupt with
gorgeous
green fire.

Your
satisfaction
is guaranteed. Bring
home theHelenite Necklace
and see for yourself. If you are
not completely blown away by the rare
beauty of this exceptional stone, simply
return the necklace within 30 days for a
full refund of your purchase price.

JEWELRY SPECS:
- 6 ½ ctw Helenite in gold-finished setting
- 18" gold-finished chain

Stauer… Afford the Extraordinary.®

“My wife received more
compliments on this

stone on the first day she
wore it than any other

piece of jewelry I’ve ever
given her.”

- J. from Orlando, FL
Stauer Client

Necklace
enlarged
to show
luxurious
color.

EXCLUSIVE

FREE
Helenite Earrings
-a $129 value-
with purchase of
Helenite Necklace

Meet the BeautyMeet the Beauty
in the Beastin the Beast

14091 Southcross Drive W., Dept. HNN245-07
Burnsville, Minnesota 55337 www.stauer.com

Rating of A+

Helenite Necklace (6 ½ ctw) . . . . . . . . . . . . . Only $99 +S&P
Helenite Stud Earrings (1 ctw) . . . . . . . . . . . . . . . . $99 +S&P
Helenite Set $198 . . . . . . . . . . . Call-in price only $99+S&P
(Set includes necklace and earrings)

Call now to take advantage of this extremely limited offer.

1-800-333-2045
Promotional Code HNN245-07
Please mention this code when you call.

Limited to the first 600 orders
from this ad only
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Who’s Who of Distinguished Leaders

Since 1898, Marquis Who’s Who has remained the standard for reliable and comprehensive
biographical reference material. We are proud to highlight hand-selected listees who have been
recognized as Distinguished Leaders in their fields of endeavor. Of 1.6 million listees, only a small
percentage are recognized with the Distinguished Leaders honor. We laud these individuals for their
ambition, professional fortitude, industry contributions, and career accomplishments.

Janice M. Bjornson
Sr. Business Analyst, Cybersecurity
MIT, Lincoln Laboratory (Softworld)

Corky Taylor
Chairman, Chief Executive Officer
Kentucky Peerless Distilling Co.

Shaun Quin
President
Stewards Inc

Alick M. Dover, MEd
Teacher (Ret.)
Board of Education

Per Edin
Global AI Sales Acceleration Leader
Principal, KPMG LLP

Hani A. Eshack
Founder, CEO
Critical IT Solutions

Jamie Ferguson
Proprietor
Powerline Products, LLC

Jennifer McNett
Owner, Executive Director
Cave City Tour Haunt Oaks Bon Ayr

Sean Gnecco, MD
Sr. Dir., Assoc. Dean, Enablement
Covista, RUSM, AUC, RUSVM
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